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1. Credit Score 

What exactly is my credit score? 

 A credit score is a number that is used to predict how likely you are to pay back a loan on time.  Most 

scores range from 300 – 850.  Minimum score for most mortgage lenders is about 580 in order to 

obtain a loan. 

o The higher your score the better  

 Your credit score starts with the information about you from your credit report.  There is no “one” 

credit score, as there are many credit-scoring models, and your score will also depend on the data 

used to calculate it. 

 Some of the factors used to calculate your score:  

 Do you pay your bills on time? 

 Credit accounts with defaults and late payments in the last 7 years 

 Do you have a lot of outstanding debt?  

 How much available credit do you have? 

 Your credit history and score 

 Recent inquiries or requests for new credit 

 Employment history 

 Potentially negative items: Public records of bankruptcy, liens, court judgments 

 

 

Free Credit Report  

You may order a free credit report from each of the three main credit bureaus one time per year.  Go to 

annualcreditreport.com, or call 877-322-8228. 

o Unlike your annual free credit report, your will have to pay to receive your credit score.  

There are certain instances in which you are entitled to your credit score for free, such as, if 

you are denied a loan on the basis of your credit score. 
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2. Understanding Your Payment 

After closing on your new home, you will be responsible for making a monthly mortgage payment.  A 

mortgage payment is typically made up of five parts: 

Principal – the amount of your payment that goes toward lowering your actual loan amount 

Interest - is the price paid for the use of borrowed money.  This amount is determined by your interest 

rate, the amount you borrow, and the length of your loan term. 

Private Mortgage Insurance (PMI) – required on loans with less than 20% down payment.  PMI 

protects the lender should the buyer default on the loan.  It is available to be paid monthly, as part of the 

monthly payment.  Or, you can choose to pay it in a lump sum at closing, or in the form of a higher 

interest rate.  For conventional loans, with the monthly PMI option, the PMI ceases once 22% equity is 

achieved (by making your payments for about 10 years, or in the form of rising home prices or 

improvements to the property).  On an FHA loan, the monthly Mortgage Insurance Premium remains in 

effect for the life of the loan. 

Property Taxes - these are the taxes paid to your county of residence and vary by county and by 

school district within each county.   Amount is based off history on county auditor’s website.  1/12 of the 

annual tax is paid as part of each monthly payment.  This portion of your payment is held in your escrow 

account and paid when taxes are due. 

Homeowner’s Insurance (also referred to as Hazard Insurance) – your home must be insured.  Get 

with your insurance agent, or I can refer you to Huff Insurance, and determine your coverage, deductible, 

etc. Once coverage is determined, I will contact your loan officer with the details.  The first year is paid as 

a “Pre-paid Item” at closing.  The, 1/12 of your annual premium is paid as part of each monthly payment.  

This portion of your payment is held in your escrow account and paid when the next year’s premium is 

due. 
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3. Types Of Loans 

Conventional Financing 

Features 

 3%, 5%, 10%, 15%, 20% down payment options 

 Terms: 30, 20, 15, or 10 year fixed rate loans 

 5/1, 7/1, and 10/1 Adjustable Rate loans 

 Mortgage insurance – required with less than 20% down payment 

 Alternative options to monthly PMI include Lender Paid PMI (PMI is covered by a 

higher interest rate) and Single premium PMI (PMI is paid upfront in a lump sum) 

 Credit Score requirements – typically 680 and above 

 Loan limits – not to exceed $417,000 

Benefits 

 Offers many options in terms, PMI, etc. to suit buyers’ individual needs and goals 

 Lower PMI than FHA loans 

 

Considerations 

 Interest Rate adjustments apply for scores lower than 740 

 PMI adjustments apply for scores lower than 760 

 More difficult to qualify from credit score and debt-to-income ratio perspective 
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FHA Loan 

(Federal Housing Administration) 

Features 

 Available in a variety of fixed-rate and adjustable-rate loan options. 

 Down payment options as low as 3.5%. 

 May allow you to use a gift or grant for all or a portion of the down payment or closing costs. 

 Allows additional features such as a temporary buy-down 

 Loan limits – not to exceed $271,050 (varies by county – applies to all SW Ohio Counties for 2015) 

Benefits 

 Requires less cash upfront for your down payment and closing costs. 

 Allows lower credit scores than conventional 

 Available for all income levels. 

 Allows a new buyer to take over the loan if you sell your home (subject to loan approval). 

 Allows a co-applicant to help you qualify even if the person doesn't live in the home. 

Considerations 

 FHA loans have the benefit of a low down payment but there are other loan products with the same 

option. 

 You have to pay upfront and monthly FHA Mortgage Insurance premiums. 

 Be certain to ask your home mortgage consultant to help you compare the overall costs of all 

products, including the monthly and long-term costs and conditions of the required mortgage 

insurance. 

 You can typically only have one FHA mortgage at any given time. 

 In many instances, you may find FHA to be a more expensive financing option and should be considered after 
thoroughly evaluating all other product options that meet your credit qualifying and financial needs. 

  

https://www.hslcincinnati.com/colleen-parsons/content/nbc/loan_programs/fixed_and_adjustable_rate_mortgages.html
https://www.hslcincinnati.com/colleen-parsons/content/nbc/loan_programs/homebuying/flexfixed.html
javascript:void(0);
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FHA vs. Conventional Financing  

With Mortgage insurance and Without 

 

 

 

 
  



Kelly Kehoe 
513-792-5440 

KKehoe@huff.com 

www.soldbykk.com 
 

 
 

Kelly Kehoe Has The Keys To Your Next Home 
I love my clients! Your referrals are warmly welcomed! 

 

VA Loan 

Veterans Affairs 

Features 

 Provides financing for qualified veterans, reservists, active duty personnel, or eligible family 

members. 

 Available in a variety of fixed-rate and adjustable-rate loan options. 

 Has low to no-down payment options. 

 Allows closing costs to come from a gift or grant. 

 You can add extra features such as a temporary buy-down 

Benefits 

 Provides a wide range of rate, term and cost options. 

 Doesn't require monthly mortgage insurance.  

 Provides the potential for minimal out-of-pocket expenses with seller contributions. 

Considerations 

 You typically have to pay a one-time VA Funding Fee that can be financed into the loan amount. 

 You can get financing for your primary residence only. 

  

https://www.hslcincinnati.com/colleen-parsons/content/nbc/loan_programs/fixed_and_adjustable_rate_mortgages.html
https://www.hslcincinnati.com/colleen-parsons/content/nbc/loan_programs/homebuying/flexfixed.html
javascript:void(0);
javascript:void(0);
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JUMBO loan 

A jumbo, or non-conforming, loan provides financing for loan amounts higher than the maximum 

conforming limits set by Fannie Mae and Freddie Mac. It may be a good choice if you have a higher 

property value and can manage larger monthly mortgage payments. Jumbo loans are available for 

purchase and refinance loans (including cash-out refinances). 

Features 

 A "non-conforming" loan with mortgage amounts above the maximum conforming limits. 

 Available in a variety of fixed-rate and adjustable-rate loan options. 

 You may be able to add extra features such as temporary buy-downs. 

Benefits 

 You can obtain financing for loan amounts up to $2 million. 

 Provides the convenience of one loan for the entire loan amount and the choice of a variety of 

loan options. 

Considerations 

 Interest rates are usually higher on jumbo mortgage loans than on conforming loans with lower 

loan amounts. 
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https://www.hslcincinnati.com/colleen-parsons/content/nbc/loan_programs/homebuying/jumbo_loans.html
javascript:void(0);
https://www.hslcincinnati.com/colleen-parsons/content/nbc/loan_programs/fixed_and_adjustable_rate_mortgages.html
https://www.hslcincinnati.com/colleen-parsons/content/nbc/loan_programs/homebuying/jumbo_loans.html
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Adjustable-Rate Mortgage (ARM) 

 

Features 

 Your interest rate and monthly principal and interest (P&I) payments remain the same for an 

initial period of 5, 7, or 10 years, then adjust annually. 

 Loans available in a variety of longer terms. 

 Includes interest rate cap that set a limit on how high your interest rate can go. 

Benefits 

 Typically ARMs have a lower initial interest rate than on a fixed-rate mortgage. 

 The interest rate cap limits the maximum amount your P&I payment may increase at each interest 

rate adjustment and over the life of the loan. 

 May provide flexibility if you expect future income growth or if you plan to move or refinance 

within a few years.  

Considerations 

 Monthly principal and interest payments may increase when the interest rate adjusts. 

 Your monthly principal and interest payments may change every year after the initial fixed period 

is over. 
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Fixed-Rate vs Adjustable-Rate Mortgages 

These are two of the most popular loan types for buying a home or refinancing your mortgage (including 

cash-out refinances). Both options are available for conventional conforming loan amounts, jumbo (non-

conforming) loan amounts, and FHA or VA programs.  

Fixed-Rate Mortgage 

 

Features 

 Your interest rate and monthly principal and interest (P&I) payments remain the same for the life 

of your loan. 

 Available in a variety of loan term options. 

 You may be able to add extra features such as temporary buy-downs. 

Benefits 

 Predictable monthly P&I payments allow you to budget more easily. 

 Protection from rising interest rates for the life of the loan, no matter how high interest rates go. 

 May be a good choice if you plan to stay in your home for a long time. 

Considerations 

 The overall interest you pay is higher on a longer-term loan than on a shorter-term loan. 

  

https://www.hslcincinnati.com/colleen-parsons/content/nbc/loan_programs/homebuying/fixed_and_adjustable_rate_mortgages.html
javascript:void(0);
https://www.hslcincinnati.com/colleen-parsons/content/nbc/loan_programs/jumbo_loans.html
https://www.hslcincinnati.com/colleen-parsons/content/nbc/loan_programs/fha_and_va_loans.html
javascript:void(0);
https://www.hslcincinnati.com/colleen-parsons/content/nbc/loan_programs/homebuying/fixed_and_adjustable_rate_mortgages.html
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4. Closing Costs & Pre-Paids 

Your loan will include charges paid to your lender for providing the loan.  These Origination Charges 

may include amounts for taking the application, processing and underwriting the loan and the loan 

commitment.   You may be charged to lock in your rate, as well. 

Closing Costs 

You will also pay for the cost of items required by the lender in order to complete the loan, such as: 

- Appraisal Fee 

- Credit Report Fee 

- Flood Certification 

- Tax Service Fee 

- Survey Fee 

- Government Recording Fees 

- Transfer Taxes 

- Title Fees 

- Lender’s and Owner’s Title Insurance 

 

Pre-Paids 

In addition to closing costs, the following pre-paid items should be considered: 

- Daily interest charges from the day of closing until the end of the month 

- One year pre-paid homeowner’s insurance 

- Initial deposit for your escrow accounts (3 months of insurance, and 4 – 7 months of 

property taxes) 

  



Kelly Kehoe 
513-792-5440 

KKehoe@huff.com 

www.soldbykk.com 
 

 
 

Kelly Kehoe Has The Keys To Your Next Home 
I love my clients! Your referrals are warmly welcomed! 

 

5. Benefits of a Pre-Approved Loan 
You Gain Significant Negotiating Leverage  

 Sellers have the peace of mind knowing that the offer is from a qualified buyer 

 You beat the other buyers! 

 You get the absolute lowest price. 

 You get the best possession terms. 

 You get the best seller concessions. 

 

You eliminate wasted time, frustration and stress! 

 You are pre-approved for your loan in advance 

 All you need to do is find the home you want 

 You will know exactly what your monthly payment will be 

 You will know exactly how much money you need to purchase your home 

 There is NEVER any sales pressure to buy! 

 

Here’s how the mortgage pre-approval works:  

 It’s as easy as visiting our loan officer’s website:  sheriadkins.homeserviceslending.com 

 Select “Start the Mortgage Process” and follow the prompts 

 You fill out basic personal, residential, employment and bank account information  

 Your loan officer will pull a mortgage “tri-merge” credit report 

 In addition, your loan officer may need to verify: 

o Employment in writing or via paystubs 

o Bank account information 

o Rental / mortgage payment history 

 We take care of all these details for you! 

 HomeServices Lending provides FREE consultation for Pre-Approval 

Pre-Approved vs Pre-Qualification 

 Pre-Qualification is only a brief review of your financial history and may not include a credit 

report and review.   It is based only on the information that you provide your lender. 

 Pre-Approval includes verification of income and assets, review of your credit score and report.   

A pre-approval has more merit than a pre-qualification. 

YOU NEED A PRE-APPROVAL!  

https://sheriadkins.homeserviceslending.com/
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6. Apply for Your Loan 

Once your purchase contract has been accepted by all parties, your loan officer will be in touch with you 

to set up your loan application. 

What is needed for your Loan Application? 

Generally speaking, lenders will need all of the following supporting documentation: 

 Driver’s License 

 Address(es) for the last two  years 

 Employer for the last two years 

 30 days of paystubs 

 60 days of bank statements 

 Previous two years’ tax returns 

 Previous two years’ W2’s from all employers 

 Retirement or other asset verification – for last two months 

 

If these situations apply to you, you will need to bring the following: 

 Divorce decree 

 Legal Separation agreement 

 Child Support documentation  

 Bankruptcy discharge  

 If you are self-employed, additional tax documentation, profit and loss statements, etc 

will be required. 

 

 

Your Loan Application 

 Your loan application consists of verifying the information provided for the pre-approval, reviewing 

and signing quite a few disclosures, and providing the supporting documentation outlined above.   

 Your loan officer will go over the terms and costs of your loan, focusing on your monthly payment, 

and total amount needed to bring to closing.   

 Most lenders have the option to meet you face-to-face or have you e-sign the disclosures. 
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7. Overview of Mortgage Process 

 Once your application is completed, your loan officer will prepare your loan for processing.  

 Your loan will be assigned to a processor and prepared for underwriting.    

 Occasionally, the loan processor may request additional information prior to sending to underwriting.  

 Your underwriter reviews your loan against agency and investor guidelines.  

 Your underwriter issues a conditional approval.  This means that your loan is approved ONCE you 

provide certain conditions.   In most cases, those are the appraisal, homeowner’s policy, etc.   

 Occasionally, the underwriter will require additional documentation regarding income and assets.    

 Once all conditions are met, the file is resubmitted to underwriting for final approval.   

 Once the file is approved, it is moved to “Clear to Close” stage.  At this point, your final numbers are 

calculated, and you will receive your final Closing Disclosure (formerly known as HUD-1 Settlement 

Statement) at least 3 days prior to closing. This form will proide the final amount (down to the penny) 

needed at closing. All you will need to bring to closing is your driver’s license (or state ID) and a 

Cashier’s check for the final amount.  

 

.  
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8. Choosing Your Lender 

 

Selecting your lender does not have to be a difficult desicison. Perhaps you have a good friend or 

family member in the mortgage business? Do your parents have a preferred lender? You can 

seek refferals from your friends and relatives. You can also speak wit your local bank or credit 

union where you have your checking or savings account. To make the process smoother, Huff 

Realty offers HomeServices Lending for your mortgage needs.  

Huff Realty Offers One-Stop Shopping with HomeServices Lending 

 

Sheri Adkins 

NMLS #1034537 

Mortgage Loan Officer 

Office (513) 792-5455  | Cell (513) 476-5636  | Fax (844) 469-6638 

Email: SheriAdkins@homeserviceslending.com 

Website:  sheriadkins.homeserviceslending.com 
 

mailto:SheriAdkins@homeserviceslending.com
https://sheriadkins.homeserviceslending.com/
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9. Finance Glossary  

A-Z 

Adjustable Rate Mortgage (ARM) - A mortgage that permits the lender to adjust the interest rate periodically on the basis of 

changes in a specified index. 

Amortization schedule - A timetable schedule showing the amount of each payment applied to interest and principal and the 

remaining balance after each payment is made. 

Annual percentage rate (APR) - The cost of a mortgage stated as a yearly rate; includes such items as interest, mortgage, and 

loan origination fee (points). 

Appraisal - A written analysis of the estimate value of a property prepared by a qualified appraiser. 

Biweekly payment mortgage - A mortgage requiring payments every two weeks instead of the standard monthly payment. The 

result for the borrower is a substantial savings in interest. 

Broker - A person who, for a commission or a fee, brings parties together and assists in negotiating contracts between them. 

Closing - A meeting at which a sale of a property is finalized by the buyer signing the mortgage documents paying closing costs. 

Collateral - An asset (such as a car or home) that guarantees the repayment of a loan. 

Commission - The fee charged by a broker or agent for providing services related to a real estate transaction such as procuring 

the property, bringing the parties together, and negotiating a purchase contract or loan. 

Deed - The legal document conveying the title to a property. 

Earnest money deposit - A deposit made by the potential home buyer to show that he or she is serious about buying the house. 

Equity - A homeowner’s financial interest in a property. 

Home Inspection - A thorough inspection that evaluates the structural and mechanical condition of a property. 

Homeowner’s Association - A corporation formed by a real estate developer for the purpose of marketing, managing, and 

selling of homes and lots in a residential subdivision. HOA’s may take care of development parks, signage, street signs, etc. 

There usually is a fee which must be paid either monthly, quarterly, or annually. 

Homeowner’s Insurance - Insurance providing the homeowner liability coverage and protection in the event of fire, vandalism, 

etc. Your lending institution will be named as additional insured, if you have a mortgage. 

Lien - The legal claim against a property that must be satisfied before the property may be sold. 

Lock in - A written agreement in which the lender guarantees a specific interest rate if a mortgage goes to closing 

within a set period of time. 

Mortgage - A legal document that pledges a property to the lender as security for a payment of debt. 
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Net worth-The value of all of a person’s assets, including cash, minus all liabilities. 

Prime rate - The interest that banks charge to their preferred customers. 

Principal - The amount borrowed or remaining unpaid. 

Realtor - A registered collective membership mark which identifies real estate professionals who are a member of 

the National Association of Realtors and subscribe to its strict Code of Ethics. 

Survey - A drawing or map showing the precise legal boundaries of a property, the location of improvements, 

easements, right of way, encroachment, and other physical features.  

Title search - A check of the title of records to unsure that the seller is the legal owner of the property and that there 

are no outstanding liens or other claims. 

Truth in Lending - A federal law that requires lender to fully disclose, in writing, the terms and conditions of a 

mortgage.  

Underwriting - The process of evaluating a loan application to determine the risk involved for a loan for a client 

based on information such as employment history, credit history, salary and financial statements. 

  

PLEASE DO NOT EVER HESITATE IF YOU NEED FURTHER EXPLAINATION! I AM HAPPY TO ANSWER 

QUESTIONS AND EDUCATE!  

 

 


