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Staging a home is the absolute key in getting the edge on the market. Most homes 

on the market today are not “show ready” and the potential buyer has the difficulty 

in seeing themselves in the home. 

Staging is simply preparing the home for “the show”. All agents desire to show 

homes that are in “move-in condition” and are pleasing to the buyer’s eye. 

A home that is ready for the market will be clean, freshly painted inside and out 

and propped correctly. It will be free of all clutter inside and outside and will an 

awesome first impression. 

You will certainly achieve all the above when you come to the end of this guide. 

Do not be overwhelmed by the vast information I am giving you, just take one 

section at a time and give yourself the proper time to complete each step. 

I strive to have an Open House within the first three weeks of the Listing. 

Staging is a win situation for the buyer, myself and you as the seller as the buyer 

will purchase a “Move-in ready” home! I, along with fellow agents, will be pleased 

to show your home often and you will receive top dollar (in most cases) for the 

home and enjoy a quick sale. 

 

Congratulations in advance on the sale of your home! 
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*This guide is to assist you in the preparation of marketing your home. It is my pleasure to inform you that the homes in which 

were “staged” have sold within a matter of weeks or even days! This is the outcome that we are hopeful will happen to you as 

well. If you have any questions do not hesitate to contact me.* 

 

 

 

 

 



 Kelly Kehoe 
513-792-5440 

KKehoe@huff.com 
www.soldbykk.com 

 
 

Kelly Kehoe Has The Keys To Your Next Home 

I love my clients! Your referrals are warmly welcomed! 
 

1. Words of Wisdom 

 

 First Impressions matter: The front entrance should shine! Keep your lawn nicely manicured and free of 

refuge. Power wash siding and walkways. Clean the exterior of windows. Plant blooming flowers and fresh 

greenery. Repaint or stain the front porch if needed. Make sure your home number is easily visible from the 

street. Trim all hedges and bushes. 

 Decorate for a Quick Sale: Make it say “Welcome Home” with a clean doormat, potted plants in bloom, 

and if you have room, one or two pieces of nice porch furniture or a bench. Keep your porch lights on in 

the evenings incase potential buyers drive by. Remember, faded paint and work woodwork reduces curb 

appeal. You won’t find a better investment than a few gallons of fresh paint or stain to freshen up your 

home, this goes for exterior and interior surfaces.  

 Let the Sun Shine: Open draperies and blinds to let prospective buyers see how cheerful your home is. 

Dark rooms are not appealing. If your home has a beautiful deck, outdoor entertainment area, pool, or lake 

view, make sure the windows are freshly cleaned and providing a nice view.  

 Get your home sparkling clean: From shining floors and gleaming windows to clean counters and 

scrubbed grout, every surface should sparkle. This is perhaps the cheapest way to help your home sell. 

Polish those wood floors, clean that marble counter top, steam clean that carpet, and clean away any 

calcium or soap scum build up in sinks or bath tubs. Remember to keep up with the cleaning! Showings can 

happen with little notice! Don’t want to miss out on a sale! 

 Eliminate Odors and Dirt: Most people are turned off by even the slightest unpleasant smell or even the 

smallest amount of dirt or dust. Install a new filter on your furnace or home air purifier, open windows to 

“air out” your home when you are home and cleaning, use cleaning products that do not have strong odors 

as these can irritate some potential buyers. Use a light smells fragrance or candle to cover up pet odors or 

cooking odors.  

 Fix those Drips: Dripping water from a sink, utility tub, toilet, or shower suggest faulty plumbing and may 

deter some buyers. A buyer is left wondering if that $5 fix is actually at $5K fix!  

 Repairs can make a difference: Loose knobs, sticking and squeaky doors and windows, burned out light 

bulbs, warped cabinet drawers, and other minor flaws detract from the home’s value. Have them fixed. 

Many buyers believe that there will be an average of 10 problems they haven’t noticed for everyone 1 

problem they do notice. 

 Make awkward spaces not so awkward: If you have a room beneath the stairs, a nook or alcove 

anywhere in your home, try to find a unique way to present it. Set up a small work station, a home “News 

Center” with school events, sports, family activities, a calendar, etc. Built-in shelving or perhaps a new way 

to use that area becomes another selling point for your home. Look online to get some ideas. 

 De-Clutter: In addition to helping your home sell, removing old items, clutter, and belongings you may not 

need or do not use will help you with your move. If you do not need it, why not donate it or throw it away? 

Pack up knickknacks, clean up and de-clutter kitchen counters, put essential items that are used daily in a 

small box that can be stored in a closet when not in use. Make sure you check the utility closets, attic, and 

basement for excess belongings. You are selling space (square footage) not your belongings!  

 Make closets look bigger: Neat and well organized closets show that they offer ample space. Buyers will 

open cabinets, closets, and cubbies and look at the space they offer. Make sure all items are neatly 

organized, spices, perhaps, organized by name, and stemware neatly organized. If you have a walk-in closet 

in any bedrooms make sure these are organized, clothes neatly put away, and shoes lined up. This shows 

potential buyers the space that this will offer them. Remember you are selling space!  
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 Arrange rooms neatly: Remove excess furniture. Freshly launder your curtains and drapes. Wash your 

bedding including duvets, pillow shams, dust ruffles, comforters, and blankets. After removing excess 

furniture perhaps rearrange your rooms. You will not only “freshen” up the room but also be moving 

furniture that gives you the opportunity to vacuum or sweep dirt and dust.  

 Free Marketing Opportunities: Take advantage of free marketing opportunities. Having a garage sale not 

only can help you sell some belongings you may want to get rid of but can also be a way to get free 

marketing to your home. Perhaps your visitor might not be looking but their neighbors or a family member 

may. Do you work in a large office or workplace? Hang a couple flyers up on the bulletin board at work. 

Belong to a community class, community organization or social media group? See if you can have a couple 

of flyers there. These are free marketing opportunities that require almost no effort on your part. 

 Sell on Pride of Ownership: It’s called cleanliness! Cleanliness has more buyers than used dirt. Shampoo 

carpets, wax floors, put sparkle in your bathrooms and kitchen, and you’ll reap the rewards! 
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2. Exterior Inspection 

At this point it might be helpful to ask a friend or relative to come by and do this inspection with you for a fresh 

“viewpoint”. Stand at the curb of your home and find the “focal point” of the house. This is what you will play up in 

your “curb appeal” process. It may be the front porch, the landscape, or the door.  

1. Focal Point:  Paint the front door if needed. Paint the bannisters and porch railings if needed. Does your 

door need updating? A kick plate, new hardware? Add a large pot of pansies, mums, etc. placed close to the 

door. Add a new mat to match the door. The focal point is the “POP”!  

 

2. Landscape:  First and foremost, be sure to pull out all weeds from your flower beds. Mow the lawn (if you 

need to add some sod, do it now). Does the flowerbed need new bark or mulch or stones? Maybe the shrubs 

or trees are “over grown” you need to trim them neatly. The entrance of your home is the most crucial of all 

as it will be the very first impression you will make on the buyers. Spend time and money if possible to 

play up the front from the curb to the door. (It will pay off, honestly).  

 

3. Outside Cleaning:  How does the overall outside of your home look? Are there leaves to rack? Is your 

siding clean? Sweep or wash down your driveway, walkways, deck, and patio. Remove any weeds growing 

in between cracks and crevices on walkways and the driveway. Put your trashcans away. Make sure to 

remove all signs, toys and debris from your yard (Do not forget “The Smith Family” sign that may be 

hanging near your door as well.) 

 

 

4. Outside Maintenance:  Any shutters need to be fixed or repainted? How is your address displayed on your 

home? If it is on the curb consider re-painting it so that the numbers are easily visible. Make sure any 

numbers that are displayed on the front of your home or garage are cleaned, visible, and hanging properly. 

Please remember the lighting in front of your house. This is essential, as many buyers are looking at homes 

after working hours. 
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3. Interior Inspection 

1. Hard Surfaces of the home: Check walls for holes, chips ect. If you have a shower title (chipped or 

cracked) repair/replace as well. Your countertops should be inspected carefully for chips and/or cut marks. 

What is the condition of the windows? Weathered or outdated cabinetry can be “spruced” up with a bit of 

orange oil or painted in a neutral color.  

 

2. Flooring: Inspect flooring with a keen eye. Check hardwood flooring for scrapes and dents. Check 

carpeting for tears, shredding and stains.  

 

3. Lighting: The light fixtures in each room are crucial. The buyer will expect current lighting in the home 

they purchase. Are yours outdated? Is the lighting in your home “dim” and “dreary”? The brighter the 

room, the larger it appears. 

 

4. Paint: Could to house use a new paint job? Could the patch job Uncle Fred did on the leak need another 

coat of paint? If someone walked in your home, would they say “wow look at that color”? Maybe 

neutralizing the color would be best?  

Inspect very carefully your bathrooms for leaks, mold and caulking. The baths should be in pristine condition. 

Next check under all sinks for rusted pipes and leaks. This is a good time to remove all cleaning products, etc. that 

you are not using. The doors, including laundry and pantry doors, should be checked for proper closures. No 

scraping on the floors! The doors may need to freshly painted or repaired.  

Rearrange rooms if possible. Your living room might be cozy and comfortable the way it is now, but could you 

make it roomier by rearranging furniture? Moving around furniture allows you to see stains, dust and dirt that are 

hidden from view under furniture. If you have wood floors use this as a chance to dust and polish the floors if need 

be. If you have carpeting thoroughly vacuum all areas of carpeting and baseboards, etc.  Once vacuumed how does 

your carpet look?  If your carpet still looks a little dirty see if you can borrow a steam cleaner from a friend or 

family member. If you cannot, consider renting a Rug Doctor from your local grocery store or have a professional 

come out. Need a recommendation? Let me know!  

Pack up “personal items” that maybe left in bedrooms, bathrooms, living areas, etc. Putting away personal items also 

helps keep your home open to potential buyer’s ideas. 

Finally take a deep whiff, does your home smell inviting? Refreshing? Clean? If you cannot tell, invite a neighbor or 

family member over to give an opinion. Use oil burners, wax burner, candles, and deodorizers, to give a fresh scent. 

Use fabric refresher on curtains, drapes, carpeting, and other cloth surfaces. Try boiling cinnamon sticks on the 

stove, lighting candles, or using air fresheners through the home or in bathrooms and laundry areas.  

I know that this can be overwhelming but if you start the process of preparing your home for the market well 

in advance you will be so happy that you had ample time to get all of these essential details done. Trust me. 
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4. Repairs of Hard Surfaces 

Hard Surfaces:  The repairs, if needed, will include every item on your inspection list that you noted was in need. 

Pay close attention to bath fixtures (rust, leakage, etc.) and re-calk around the tub and shower as well. Remove any 

old calking, chipped tiles, rusted bath fixtures (soap and shampoo mounts, etc.) and make sure to really scrub that 

tub. 

Replace lighting in the kitchen, baths, and living areas if yours are outdated or in disrepair. When you show your 

home remember that you will have all of your lighting on and buyers will definitely notice. In the kitchen repair all 

scratches in your countertops and flooring. If your baseboards are scratched and dingy then consider repainting those 

as well.  

Make sure to repair all hazards right away, such as, , shaky shelving, loose handrails or newel posts. These are 

hazardous and not only can pose a danger to buyers but also remind them of “one more thing” that they would need 

to repair. 

Windows that are cracked or chipped should be replaced right away. 
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5. Flooring 

As you know, flooring takes the worse beating of all surfaces in the home. Inspect all flooring in your home starting 

at the entry. Maybe the linoleum or tile in the foyer is in need of only a vigilant scrubbing and waxing. Make a note 

and move on to the next room. 

Is the carpeting stained? Is it worn badly? You may offer the buyer a carpet allowance but actually, believe it or not, 

if you shop carefully you will get a very nice price on carpeting if you bought it and had it installed. You might be 

surprised how cheap this small investment could be. A buyer might and can ask for a higher price in a carpet 

allowance in order to obtain the carpet quality they desire. Make sure that the carpet you purchase is neutral in color 

and has a nice pile. Padding is important as well and the buyer will notice as they “walk” thru your home if it feels 

and looks nice. Be sure once it is installed all the doors open properly or they need to be shaved down. 

Hard wood are carefully inspected by buyers and if yours are scratched and chipped you will want to sand and repair 

them. Hardwoods are as asset to buyers so take care of your beautiful floors. Consider having them professionally 

refinished if they are in bad shape. 

Title must not be cracked or chipped. If you tile is, you will definitely need to replace the damaged tiles. Scrub the 

tiled floors as well, corner to corner to give them a nice shine. If you notice the grout in between the tiles is very 

discolored and worn, check your local hardware store for grout cleaner.  
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6. Lighting and Ceiling Fans 

Kitchens are extremely important for lighting. Make certain that the overhead lighting is as bright as possible. Dust 

all light fixtures and light bulbs. If you have recessed lighting make sure you use the brightest bulbs supported by 

the fixture.  

Lighting the bath must be overhead for the most part. Use nice updated ceiling fixtures, they are worth it here. 

Lighting above the mirror area must be ample enough to brightly light the entire mirrored area. Lamps work well for 

ambiance in a large bath or master suite bathroom so think about using a lamp on the vanity. 

Hallways need to be lit for safety sake so make sure your fixtures work well for the space. Maybe just a brighter 

wattage bulb will do the trick. Do you have an end table or alcove in your hallway? Place a small light here and 

leave it on to light the hallway. 

Porches and walkways should be well lit. Earlier I mentioned that buyers do come out at night. Use solar or other 

lighting along the walkway to your porch and also in a few flower beds. This is always inviting and the more the 

merrier here. Do you have a pond or fountain out front? Use a small outdoor garden spot light to light up this fixture. 

By using spotlights to highlight these “external features” can help buyers remember certain features about your 

home.  

Ceiling Fans and Chandeliers are important to keep clean! Be sure they are dusted and cleaned. Buyers will 

frequently turn switches on and off in rooms to see the effect the lighting has on a particular room. If you have a 

ceiling fan the worst thing you can have is a buyer sneezing from all the dust that got blown off. Take a damp cloth 

or duster to dust the ceiling fan blades, fixture, and light mount to make it shine.  
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7. Paint 

Now we are at the core of importance: Paint.  

Please hear me when I say that boldly painted walls are not attractive to a buyer. The buyer wants to see neutral 

rooms. It does not matter that they may come in after they purchase your home and repaint every room. If your want 

the “edge” on the market then do the right thing and paint your walls in a light neutral shade. 

Staging large living and great rooms is tricky and very large rooms can take a bolder color if you keep it to one focal 

wall. Never paint a focal wall that is cut up with geometrical shapes, in this case overall neutral is best.  

Kitchens are “It” for the female buyer and some males as well, so pay attention in this room. Do not use a personal 

color here such as bright red, lime green, etc. Attractive kitchens are kitchens painted in pastel and the punch of 

color comes into play in the distinct accessories. Great kitchens are the blue and white, yellow and white with 

accessories that will bring out the kitchens focal points. When in doubt, paint it a warm white. 

Bedrooms must appear spacious and soothing to the buyer. Buyers can understand a pink room for your daughter 

and a blue room for your son but what about that traffic cone orange room? Consider painting rooms a neutral color. 

Remember dark rooms make small rooms look smaller and lighter colors make rooms look larger and more enticing. 

Again, warm whites are good choices here. 
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8. Editing of Furniture & Accessories 

Very crucial! This part of staging your home will shock you and you will wonder, when it is finished, why you did 

not pare down before you decided to sell? Do not worry. You can stage your new home later to appear like a model 

home. 

One room at a time, even if you need to devote an entire day to just one room, do it as it is going to pay off in the 

long run, trust me. 

The entry, foyer, or vestibule should be 85% empty. This entry is very important and makes first impressions here. 

Did you know that a buyer usually makes a determination about your home in the first 3 minutes of walking in?   

Living rooms, dens, and family rooms must be as spacious as possible. You may not use your den frequently but a 

potential buyer may. One sofa is enough and one chair or a matching set. Remove excess children’s toys, excessive 

tables, magazine racks, family pictures, etc. Remember you want to try and get buyers to picture them in your home 

as much as possible. Pictures of you and your family can delay them from seeing that vision. (People are nosey by 

nature. A buyer will get more caught up in who you are than focusing on the home itself.) 

 Clear out all bookshelves and hide all electronics in an armoire and keep it closed during showing times. Remove 

all throw rugs. If you have an exquisite area rug that is not too bold in color then you may use it in the living room to 

accent the furniture arrangement, otherwise remove extremely bright colored area rugs.  

Kitchens must appear clean and spacious! Clear out all appliances on the countertops. Put your collection of mail 

and keys in an isolated area, preferably in a neat basket deep enough that it will not be seen by buyers. All of your 

little collected items as well. Basically empty the kitchen, please.  

Same rules apply for bathrooms. Empty out everything including the hamper, scale, etc. Neatly arrange items that 

are in bath closets and cabinetry (people do look in there).  

Bedrooms must be free and clear of everything with the exception of a bed, night stable and dresser. In a large 

bedroom a nice reading chair or chaise lounge is ok; otherwise, less is more here. Less is more! Make sure beds are 

neatly made, clothing is put away, pillow fluffed, etc. Try organizing your bedroom more like a hotel suite. 
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9. Closets 

By now you have placed all unnecessary furniture items in storage, right? It is now time to pack up the closets. In 

the bedrooms you need to pack all clothing items that are not in season right now. You will not need to wear that 

sweater or scarf and hat if it is June right? Pack all shoes that you absolute do not wear and seasonal shoes. This 

goes for belts, suits, purses, ties, etc. Hang your clothing according to item, such as, all shirts together, all pants 

together, and all dresses together, etc. Like items are hung together so as to show the buyer who looks into your 

closets that you are a well-organized family that has this house together at all times. Clear out the entire floor of the 

closets. This will make the closet appear larger than it really is. Put attractive articles of clothing hanging in the front 

or on the shelves. Hats should be arranged neatly.  

In children’s closets make sure to pack all toys and such that your child does not use and put them away in storage. 

A nice bin with your child’s shoes and another for books does well. The key is to make these closets as organized as 

possible. You must remember that the hamper is no longer in the bathroom so your laundry items will have to go to 

the washer immediately or to the cleaners.  

Closets in the hallway are crucial. Pack all items in this closet that you absolutely do not need. Do you really need 

15 sets of sheets?  How about those 20+ towels right now? 

Let’s not forget the foyer closet where most people store odd things. Golf clubs, umbrellas, snow scrapers for the 

cars, etc. This closet should be emptied of everything except the essentials such as your vacuum cleaner, one 

umbrella, a raincoat or jacket depending on the season.  

The pantry or butler’s pantry should be cleaned as well. Toss all old items and pack up platters, serving treys, etc. 

Keep food items arranged neatly. Now would be a good time to go through and toss out old or expired spices and 

ingredients, saving you time later on when moving or unpacking.  

If your home has a butler’s pantry, go through and pack up unnecessary items. This is a butler’s pantry so you would 

want to make it appear as such. Pack up formal dining ware, steam wear, etc. Place your regularly used dishes in 

here, keep wine in the wine racks, clean the counters and floor, if you have a beverage cooler go through and clean 

it. 
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10. Organizing the Cabinets 

Empty out all items that you do not use on a daily basis. Assign a cabinet for all small appliances. Assign another for 

all essentials such as foil, lunch bags, napkins, lunch pails, freezer bags, etc. Keep going in this very same manor. 

Each cabinet and each drawer in your kitchen will get their own assignments.  

You will be amazed at how organizing the kitchen will give you a sense of relief. Make sure your household 

members know where you have placed everything! 

Do the same in the bathrooms. Remove all old bottles of shampoo and cosmetics. Pack all items that you do not use 

every day. You will not miss them. Place all towel and hand towels in one cabinet. Place all small appliances in 

another. Do not leave any item out on the countertop. No, not even the toothbrush. 

While we are on the subject of cabinetry, do not forget to clean out the entertainment center. Pack all old videos, 

games, etc. 

Less is more and remember, buyers do look into closets, pantries, cabinets and closets, all the time! 
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11.  Staging the Front Porch 

This is very important as this process will set the mood of the home. We will enlist the senses that attract.  Some are 

smell, taste, touch and sound. These are the things that make a house a home. 

For the front porch matching pots of flowers on each side of the steps say, welcome inside.  Include a nice neutral 

doormat, nothing funky or sweet. Remember to remove your old mat and hose it off if it is dirty. Also get the power 

washer or even just the garden hose and a nice broom to scrub and wash down the front porch and walkway.  

If you have a veranda or very long porch; consider adding a nicer wicker set. If the porch is very small a grouping of 

plants in matching pots will add the punch of color and scent that we are after.  

Install a nice brass door knocker and tall statuary that say “Welcome Home”. 

Do not put anything whimsical here. 

Add a small wicker table with a large bowl of apple and strands of ivy for a great scent and a sure sign of welcome. 

Set a nice bench in a large flower bed near your walkway or driveway. 

Not too much, but what you do decide to put out here must be thought through. Make sure that any furniture items 

place out here are painted in white or neutral colors, no bright whimsy color except for the choice of flowers you 

make. Flowers on the porch should be bright and beautiful like a large vase of tall sunflowers. 
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12. Staging the Entry 

Staging a home for the market is so important in that you will have the “edge” over all other homes that are shown 

“as is”. When a buyer enters a “staged” home immediately their impression of the home (and you) is that this home 

has been well cared for and the sellers certainly take pride in their home. The buyer feels that there will be no worry 

of any major repairs or damage and is totally comfortable; you just set the tone for a sale.  

Foyer: 

The operative word here is simple. If you have a small entry hall that is isolated you will want to place very few 

items here. The first wall you see as you enter the door is your focal wall. Place a large simple mirror on this wall 

with a side table just below the mirror. A large vase of flowers with a sweet scent is perfect on that able. We are 

adding glitter with the mirror and vase and a very pleasing scent as you enter the home with the large bouquet of 

flowers. This makes a grand statement.  

If your entry is spacious and grand and opens to another room in the home you will need to address it differently. 

Make SURE that the items in this entry MATCH the other room. You may also add a side chair on either side of the 

side board table if your space is large enough to accompany them; otherwise leave the chairs out of this space.  
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13. Living Areas 

The living room (great room, family room, parlor, den apply as well) must appear as spacious as possible. The only 

items you need in these rooms are as follows: Sofa, coffee table, side tables with lamps (make sure your lamps 

match if possible), armoire or entertainment center that will hide TV and electronics.  

Again, no family photos! Although you all are beautiful people, you do not want the buyer to remember your face 

rather than your home.  

The focal point in a Living Area is generally going to be a fireplace, the large bay window, wet bar, or perhaps the 

entertainment center. The focal point is the wall that your eye immediately goes to when walking into a room. If the 

focal point in your room is the fireplace and it has a mantle you will play up the mantle and the side walls of the 

fireplace. Place a few candlesticks on each side of the painting above the mantle. In the center of the mantle, just 

below the painting, add three small items, lined up, that relate to the painting. It is all cohesive and easy on the eye, 

not to mention, stunning. I am giving you suggestions and examples that you can think about to lead you into the 

proper direction. To the coffee table add a bowl or vase of flowers and a stack of pretty, color coordinated books. 

The side tables and lamps would look elegant with a large candle sitting on a very pretty plate and a nice elegant 

clock.  

 

Fillers: These are house trees or large plants (living only) on pedestals. We have removed most of the furniture, but 

we do not want to echo where we are in the room so this is where we fill in with the “fillers”. Any bare wall in the 

room that absolutely NEEDS something will benefit with a plant/tree. Do not bring the furniture out of storage for 

this purpose, please. Fill in with a plant making sure that the pottery is pleasing and matching the other pots in the 

room. NO original containers that these plants were purchased in. 
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14. The Bathrooms 

Bathrooms must be almost “sterile” in appearance. CLEAN BATHROOMS! There is nothing yuckier than 

entering a home on the market that has not been sanitized and that is cluttered or has mismatched items all around. 

When in doubt, remove everything! 

Remove the existing shower curtain if it is old. Nothing should be old or tattered in the bathroom. You may need 

new towels as well. White is a sure thing or any neutral color will do making sure that all towel sets match perfectly. 

Keep it simple but elegant.  

We are after the “spa” look. Scrub everything and disinfect every surface in here. These rooms must be sparkling 

clean at all times. We do not want them to “smell” like bleach or cleanser so use a plug in atomizer or air freshener 

in each bathroom.  

No clutter in here either! After you have finished using the toothbrush, hairbrush, etc. they must be put out of view. 

Buyers look into medicine cabinets, closets and cabinets so make sure that these items are stored in baskets under 

the sink or in a cabinet. Remove all personals in the bathroom. This will include those cute little signs that “Bath, 

$5”.  

Buyers expect the bathroom to appear clean, if you have a thick and plush fluffy white bathrobe, hang it on a nice 

decorative hook. Look at every detail with a visitor’s eye. Bars of soap should be fresh and clean; towels spotless 

and folded or on a towel rack, the garbage always emptied. Clean any soap scum from your bathtub or Jacuzzi tub.  

In these rooms you will probably have the worst time with the family in keeping them clean and clutter free so make 

a deal with the members of your house hold to clean up after they have used the bath. Once the home is on the 

market the bathrooms, all rooms, will have to be CLEAN each morning. 

 Hard work and yes you will be ready to go to sleep earlier each night but the payoff will be worth the effort, trust 

me. 
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15. The Bedrooms 

We have established that the only items you will have in each bedroom is the bed, dresser, and night tables. Here we 

are with nothing in the rooms except these furnishings. The closets are organized and you feel either lost or elated.  

It is time to look at that comforter set. Is it faded? Is it outdated? Tattered? A theme or bold in color? If yes, than it is 

time for a new set. Beds should be dressed in subtle subdued colors when staging a home for show as this will open 

up the space and is soothing to the eye. This room is a place to relax. Think of rooms you have been in at maybe a 

resort, hotel, or a spa that made you feel relaxed and comfortable. Try to obtain the same relaxed atmosphere in each 

bedroom.  

Curtains and all types of window coverings in the bedrooms should consider blocking out light. If there is no 

privacy issue in the bedroom simple blinds or the like will do. If your windows appear too bare you may add a subtle 

valance to soften the room. Don’t go crazy here with polka dots or floral. Stay in the soft pastel hues. Less “pattern” 

equals the appearance of spaciousness and freshness. Use a bed skirt especially if you are utilizing the space under 

your bed as storage!  

Simple, soft and color coordinated bedrooms just scream comfort. 
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16. Staging the Kitchen 

I know it is the busiest room in the house! 

You have removed and cleared all countertops, islands, etc. right? Now that you are down to a clean plate, let’s get 

busy.  

We will start with the island. Here you will want to make a statement. Some examples are filling a very large basket 

with straw and placing inside “coffee” items such as two large mugs, a bag of gourmet coffee beans, a box of 

biscotti or other cookies and a couple of silver spoons tied with raffia. Another example is clear glass cake stand, 

filled with green apples, cupcakes, pastries, lemons, or the like. Roll a few placemats and place them next to the 

cake stand as well.  

Now, if your bar stools are outdated or tattered remove them altogether. 

The countertops are next. If your coffeemaker is a must on the counter, play it up. Place two matching mugs, a pretty 

jar of coffee, a jar of creamer, a jar of sugar cubes and a silver spoon in the basket. 

The table, whether it is in the kitchen or dining room, you must pay special attention here. Is your table outdated or 

scratched? Purchase an elegant, (I prefer tone on tone color) table cloth for the table.  

Makes the buyer want to sit with a glass of fresh lemonade and relax. 
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17. Staging the Dining Room 

We dine here, make decisions here, entertain here, etc.  Please listen when I say that the computer does not belong 

in this room. The only items in this room for “show” will be the dining table, and a buffet and something living 

such as a couple of healthy palm trees or a ficus tree.  

The dining table is the focal point here but it must work in coordination with the buffet and the window treatment.  

We are going for a subtle elegance in this room. A nice neutral table runner, maybe add a very large mirror placed 

above the buffet. On the buffet I would place a large candlestick on either side (matching set) of the mirror. Just 

below the mirror in the center of the buffet place a large platter of fruit.  

Do not over-do in here as simple elegance is what you are after. You want the buyer to enter this room and want to 

entertain here, but you do not want to add so many details as to distract from the room. 
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18. Special Tips for Open Houses 

 
The time is here! Open house has arrived, I am so pleased and excited to show your “SHOWCASE” home. I strive 

to have an Open House within the first three weeks of listing the property.  

Here are a few tips to make this open house exquisite: 

Add a nice “apple” scented candle to the entry table next to the bowl of green apples. (Light the candle for open 

houses if it is safe or a warmer). 

Fresh flowers in the living room are a must, to add to the home décor. 

Fresh fruit in the kitchen is a must! No need for those aggravating fruit flies. A couple of hours prior to open house 

bake a batch of chocolate chip cookies or an apple pie or fresh bread and set out on the island or countertop on a 

pretty platter.  Nothing says “HOME” more than that familiar aroma we all known as freshly baked goodies. Guests 

at your open house will have a “treat” they will remember. 

Run a lemon wedge or two through the disposal for a fresh smelling sink!  

Fill the master bathtub half full of water and fill with rose petals or bubbles. Light a candle if it is safe to do on the 

vanity. 

Turn every light in the house ON…yes, lamps also. 

Put on some very soft music in the living room or family room. Make sure the music is INSTRUMENTAL and the 

volume is low. 

Sit down for a minute. Breath. Relax. Smile. This could be the day someone places an offer on your home!!!! 

 


