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Tradition. Home.  Two powerful words that, 
when standing alone, invoke a wave of emo-
tions in those who read them and are inspired 
by them.  However, when joined together, 

such as Tradition Home Group, what comes to mind is an 
ambitious and dedicated real estate team that offers a cor-
nucopia of talent, expertise and knowledge. And when you 
choose to partner with this amazing, award-winning real 
estate team within the RE/MAX Innovations and Com-
pany brokerage, you will discover that buying or selling a 
home quite possibly embraces a new tradition in the real 
estate arena: agents who always go the extra mile for their 
clients. 

When co-owners Shannon Stumpenhaus and Nickole 
Pittala teamed up in early 2013, they created a real 
estate team that continually exceeds the expectations of 
their clients. With over 19 years of combined real estate 
experience, they provide results that stem from their 
knowledge of transactions, school districts, neighborhood 
information and related services, such as mortgages, 
insurance and inspection information. If you have a 
question about buying or selling a home within the Greater 
Kansas City area, Tradition Home Group not only has the 
answer but also is the answer!

Stumpenhaus and Pittala have created quite a history to 
get to where they are today, and despite all of the common-
alities they share – not the least of which is their passion for 
real estate – they are also quite different, and it is in those 
differences that a recipe for a top-notch real estate company 
was formed.

Both originally from the Northland area, Stumpenhaus 
and Pittala have been friends since their middle school days, 
and, as Pittala likes to note, “I introduced Shannon to her 
husband.” 

It stands to reason, then, that if she can match her busi-
ness partner to her husband, she can also match her clients 
to the home of their dreams. However, it is the ambitious 
efforts of both ladies and their talented team that make 
Tradition Home Group the success that it is today.

Stumpenhaus graduated from Northwest Missouri State 
University with a degree in Merchandising of Textiles and 
Apparel Industries with a focus on interior design. As part 
of the requirements to graduate, she completed an intern-
ship during her final semester of college with local retailer 
Lauren Alexandra. 

“Pamela DiCapo, the owner, sold real estate prior to 
opening her store and was the one who inspired me to con-
sider getting into real estate,” Stumpenhaus reflected.

Shortly after completing her internship, Stumpenhaus 
followed her instincts and secured her real estate license, 
beginning her career at 22 years of age. Prior to establishing 
Tradition Home Group, she practiced her skills working 
with another large real estate team in Kansas City. She is 
currently licensed in both Kansas and Missouri and also 
holds her broker’s licenses for both states. However, she 
still carries with her certain aspects of her academic career. 
With her background in interior design, Stumpenhaus has 
an incredibly keen eye for staging a home and offers this 
service as a benefit to clients. “I love houses and really enjoy 
the staging aspect of preparing a home for sale,” she noted.

As a child of entrepreneurial parents, Pittala knew that 
being a business owner was in her blood. When she fin-
ished attending the University of Missouri, she dove into 
the retail world, eventually owning several stores and was 
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very successful in the expansion of those operations. After 
selling her interests in those businesses, Pittala obtained her 
real estate license and joined forces with Stumpenhaus.  It 
was a match made in real estate heaven.

Stumpenhaus and Pittala worked together for another 
firm before establishing Tradition Home Group in January 
of 2013, a decision that speaks to the enviable teamwork 
and compatibility this partnership embraces.“We have a 
great relationship,” noted Stumpenhaus. “We have a lot of 
respect for each other, both in our similarities and in our 
differences.” And it is in those differences that their true 
strength as a team arises, and as these two enthusiastically 
point out each other’s strengths, it becomes clearly obvi-
ous that each is the other’s biggest fan. “Nickole is incred-
ibly talented in marketing strategies and implementing new 
ideas,” emphasized Stumpenhaus.

Pittala wastes no time in giving similar praise to her 
business partner, noting the exacting standards to which 
Stumpenhaus holds herself accountable. “There is no gray 
area with her,” said Pittala. “And she always gives more than 
100% of her time, energy and efforts to each and every 
transaction.”

And because they both care about their reputation and 
image, they rely on Pittala’s marketing prowess consider-
ably, not only when it comes to the big picture, but also 
in the details and overall presentation of each listing. “We 
make sure that our yard signs are always straight and that 
the information boxes are always full,” stressed Stumpen-
haus. “And we have folders, pens, and water bottles that 
bear our company logo. It may seem simple to some, but 
everything rests in the details, and we operate our business 
like a finely tuned machine. We are also not afraid to spend 
money to get our homes sold. We are creative and diligent 
and pride ourselves on being different and unique in our 
approach.”

With such a precise approach, Tradition Home Group 
employs agents that work full-time, along with a full-time 
office manager, client care manager and courier. There is 
nothing part-time about their work ethic and the high stan-
dards to which they continually hold themselves. “We make 

sure that all of us are available at all times,” stressed Pittala. 
“There is always a way for our clients to reach someone in 
the office and at night, our office number is forwarded so 
no phone goes unanswered. We are very particular about 
providing the utmost in customer service.”

Among the outstanding agents that round out this team 
include Chas Breedlove, Alisha Merrill, Megan Guyer and 
Jeanie Westfall.  Amanda O’Brien oversees all office opera-
tions and brings a wealth of experience and knowledge to 
the team; and Sara Scimeca, client care manager, stands at 
the ready to make sure each and every need of the clients 
is fully met, efficiently and to their complete satisfaction.

Experts in all price ranges, Tradition Home Group will 
work at any price point, from the $70,000 starter home to 
the luxurious multi-million dollar estate.  They provided 
services all over the metro area on both sides of the state 
line. For Stumpenhaus, being a real estate agent is not just 
a job, but also a lifestyle. She enjoys making the process 
of buying or selling a home happy and stress-free for her 
clients.“I want this to be a good and positive experience for 
them,” she smiled. “Not only do I make sure it is effortless 
for them, but also exciting.”

Pittala is just as passionate about hitting the ground run-
ning each day and added, “I like to be the realtor to which 
people can turn for clear and effective communication 
without the stress and worry that can come with the process 
of buying or selling a home.” 

The driving force behind Tradition Home Group can best 
be summed up in three words:  Passion. Enthusiasm. Com-
mitment…from start to finish. Helping clients successfully 
buy and sell their homes is an instinct for this team. “We 
don’t take ‘no’ for an answer,” said Stumpenhaus. Pittala 
added, “We love to be creative and put the deal together, we 
make sure we always go the extra mile.”

And going that extra mile includes giving back to the 
community in countless ways. “We love to support chari-
ties that are close to our hearts, including the Care Team 
of the Kansas City Police Department; the Susan G. Ko-
men Foundation; United Way; United Cerebral Palsy’ Big 
Brothers/Big Sisters; and Safe Place for Kids.

For more information, visit Tradition Home Group online at 
THGSold.com or call 816.777.3252.

http://www.THGSold.com 
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Testimonials:
We were very pleased with our experience working with Shannon Stumpenhaus on the sale of our Sunset Hill 
home.  Shannon was very professional and handled every aspect of the sale with great proficiency.  She knew the 
market well and was spot-on in her assessment of both the price range and time frame for the sale of our home.  
Shannon had come highly recommended by friends who had recently sold their home.  We can now add our 
whole-hearted recommendation to theirs!    - Scott and Katherine Eibel

My experience with Tradition Home Group was excellent. Shannon not only did an outstanding job selling our 
house, but finding us a new one as well. I love that Shannon/Tradition Home Group walks you through the pro-
cess from beginning to end, and handles very many details for you. She went above and beyond and had a genu-
ine interest in getting us into the right home. We found Shannon to be professional, knowledgeable, trustworthy, 
easy to work with and ALWAYS AVAILABLE!    - Chad H.

We would highly recommend Shannon Stumpenhaus to be your realtor. With being first time home buyers, she 
made us feel very comfortable in the process of buying a house. She took us to numerous showings, responded 
to emails quickly, and gave us honest advice. Shannon is ver knowledgeable and builds great rapport with clients. 
Shannon Stumpenhaus went above and beyond to ensure we were  confident and at ease about buying the home 
of our dreams! - Ryan and Amy Peters

My wife Leah and I just purchased our very first home. We are both in our early forties and were so excited about 
the opportunity we had to be homeowners. We were nervous and of course had no experience to go by. Shannon 
was was an absolute God send for us. She was patient and took the time to explain the process in such a way that 
helped calm our nerves and assure us that we would find the “PERFECT HOME”! Good job! We absolutely love 
our new home! - Mike and Leah Dee

After interviewing several high profile realtors to represent our home, the decision to choose Nickole and her 
team from Tradition Home Group was clear. Nickole proved herself to be professionally savvy and a master 
marketer of our property. She was always available to answer our questions and provide us with the guidance 
that only a skilled and tenured realtor could supply. She worked tirelessly to bring us the results we expected, and 
proved herself to be an adept negotiator. We cannot thank her enough for the advice and guidance she has pro-
vided as we investigate our future real estate options. -  Aaron and Ashely Notestine  

Last year I had some very unique real estate needs as I needed to sell my home and buy a new one in a short 
amount of time.  I hired Nickole knowing she had a great reputation within our community for being one of the 
top real estate agents in the area.  Working with Nickole Pittala was such a pleasure.  Nickole works with a sense 
of urgency, explained the pros and cons of all my options, and was available round the clock to answer all of my 
questions.  Thanks to Nickole my home moved quickly and my children and I are all happy & moved into our 
new home! - Erin Molle

Nickole and her team knew the market, positioned us well to sell our home quickly in choppy market conditions, 
and gave us sound advice throughout the process.  In short, they did an excellent job for us – we have already 
encouraged friends to call Nickole if they’re thinking about listing their home. -  Brad and Tara Bacon

I had the fortunate experience of working with Nickole and the Tradition Home Group Staff as I made the transi-
tion out of the military to the Kansas City area. From the very start, Nickole worked with me over the phone and 
helped me to identify the areas that would work best for me with my new job. She went out of her way to show 
me homes from several builders in multiple neighborhoods, even showing me her own home for reference!   She 
consistently worked with me during the holiday season and was instrumental in helping me find the perfect 
home.  She has gone far above any expectations that I had going into the process, and handled things on my be-
half when I was unable to be in the KC area.  I have recommended Nickole to several friends and look forward to 
working with her in the future! - Tyler Reed



FAST!!!

4909 W 77th St 
Sold in 3 dayS

2200 n liberty St 
Sold in 1 day

1825 E 128th St 
Sold FaSt

8311 Meadow ln  
Sold in 3 dayS

13313 W 68th terr 
Sold in undEr a WEEk

9813 russell Cir  
Sold FaSt Full priCE

14700 Wedd St 
Sold in 2 dayS

8128 nE 97th St  
Sold in 1 day

11307 n ditman ave 
Sold in 4 dayS

6924 n Hardesty ave 
Sold FaSt

6102 nW tiffany Springs pkwy  
Sold For Full priCE

$200,000 - $2 Million - We’ve Sold them all!



Tradition  HOME GROUP
        V E N d O R s

RE/MAX Innovations
3200 NE 83rd Street 

Kansas City, MO 64119

          Cindy Laffey • 913-568-9074

Certified radon  • travis sigfreid 
816-210-2290

Budget BLinds  
nataLie KesseLring• 816-505-5515

LiBerty roofing • BruCE HalE
816-682-1164

BriCKKiCKer  • MoLLy ManeLy
816-812-1882

staMped ConCrete  • MarK anderson
913-780-1300

CLeaner iMage • sCott CarLos
816-550-1785

affordaBLe painting • MiKe othiC
816-682-4124

HaMMond tilE & HoME rEpair
pat HaMMond • 816-812-5750

fry Wagner Moving & storage
riCK Marriott • 913-905-1007

HoME Warranty oF aMEriCa 
EMily SiCkS • 816-728-5494

CoFFElt land titlE  •  Brenda speer
913-322-8999

www.THGSOLD.com

NMLS #261978 • Inlanta Mortgage, Inc. • NMLS #1016 
6300 W. 143rd St. Suite 100 • Overland Park, KS 66223

http://www.THGSold.com 

