
A real estate selling transaction can be a complex process loaded with 
unexpected twists and turns. As a true expert, I will guide you down the best 
path and through the unexpected pitfalls that may come up. 

As a local market and community expert, as well as a master of property 
marketing, networking and negotiation,  I will work with you to understand 
your wants and needs and work in your best interest, saving you time, 
money, to make your transaction as seamless as possible.

Register for your free HUFF 
Market Watch account 
to track trends happening 
in your area. View all area 
properties listed for sale and 
get automatic email alerts 
as soon as properties hit the 
market.

HOW MUCH IS YOUR 
HOME WORTH?

ACCESS REAL-TIME 
MARKET DATA

Automated valuation 
model tools are helpful if 
you want to get some ball 
park figures. These tools 
are estimates usually based 
upon public records. Find 
out how much your property 
is worth with my AVM Tool.

VISIT MY
WEBSITE

TO ACCESS 
THESE SELLER

TOOLS

There is a difference between putting your home “on” 
the market and putting your home “in” the market. 
It all has to do with the price and condition of your 
home. I know the market and what buyers are actively 
looking for.

THE MOST AMOUNT OF MONEY IN THE 
LEAST AMOUNT OF TIME

The SELLING Process
Matt Ralya

A step by step guide to the process of selling a home
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I OFFER A COMPLETE SET OF HOMEOWNERSHIP SERVICES



OFFERS/NEGOTIATIONS DUE DILIGENCE/CLOSING
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THE SELLING PROCESS

MEET WITH AGENT
Our journey begins with meetings to 
establish rapport, wants/needs, and 
counseling about the selling process.  You 
may not have sold a home in several years 
or this may be your first time selling and 
you want assurances you will be working 
with a trusted advisor.

AGREE ON SELLING PLAN
Market conditions change over time.  
Agreeing on a selling plan involves 
reviewing market conditions and the tools 
available to test the market at the agreed 
price and condition of the home/property.

STAGE HOME
Painting, freshening decor, reducing clutter, 
landscaping and ongoing cleanliness helps 
sell the home.  You cannot change the 
location of the home.  You can change the 
condition.

LISTING PAPERWORK
This is where you officially partner with a 
REALTOR® and brokerage company.  The 
listing paperwork kicks off HUFF’s team of 
professionals to legally and officially tell the 
world your home is for sale.

PHOTOS TAKEN
The first showing of your home is primarily 
done through internet websites.  The 
number one item desired by buyers when 
viewing homes online are photos. Photos 
are critical to a successful journey. 

MARKET EXPOSURE
Agents are constantly looking for new 
homes to show their interested buyers.  
We make every effort to provide agents 
information and access to your home. Our 
HUFF systems help spread the word about 
your home to the world through traditional 
and technological tools.

SHOWINGS
After agents and consumers see your home 
electronically, they may want to visit the 
home and get a much better feel for what 
could be their next home.  We call these 
visits “showings”.  

PRICE ADJUSTMENTS
Current market conditions determine 
the price buyers will want to pay. Price 
adjustments, usually a reduction, may be 
needed if no showings or offers occur.

OFFER PRESENTED
When an agent is working with a buyer 
and the buyer wants to place an offer on 
a home, the buyer’s agent contacts the 
seller’s agent.  The seller’s agent then 
contacts the home seller to present the 
terms and conditions of the offer.

NEGOTIATIONS
Not all buyers and sellers are thinking 
the same when it comes to transferring 
legal ownership of a home.  In the end, 
negotiations are a NORMAL part of the 
seller’s journey.

COUNTER OFFER
As the seller, you wait for the buyer to make 
the first offer.  You can agree to their terms 
and conditions or you can counter offer 
with your own terms and conditions.  It is 
FAIR and REASONABLE for both sellers and 
buyers to counter offer as they negotiate 
the terms of the sale.

ACCEPTED OFFER
At some point in the offer/negotiation/
counter-offer process the buyer and seller 
agree with each other.  This is called the 
accepted offer.

INSPECTIONS
In most real estate transactions, the buyer 
will write in the accepted offer to have 
a property inspected.  The inspection is 
to protect the buyer from hidden issues.  
Inspections are a NORMAL part of the 
seller’s journey.

REPAIRS
After home inspections and/or appraisal 
reviews, you may get requests to have 
repairs done with the home.  It is FAIR and 
REASONABLE for the buyer to ask that 
repairs be made.  It is your choice to make 
the repairs -- most sellers do.

BUYER CLOSING PROCESS
You are waiting for the buyer’s mortgage 
company, title company, appraisers, agents 
and lawyers to go through all the due 
diligence to legally transfer the property.  
Further negotiations may be needed to 
keep your seller’s journey on track.

CLOSING
This is when you meet to sign the legal 
papers to transfer ownership and collect 
any money due at the closing.

sufficiently motivated to go through the challenges of 
marketing and selling their home in order to make a move.”

“Successful sellers are...

PROTECT YOURSELF AGAINST WIRE FRAUD. HUFF Realty will never request that you send funds or nonpublic personal information, such as credit card or debit card numbers or bank account and/or routing numbers, by email. If you receive an email message concerning any transaction involving HUFF Realty, and the email 
requests that you send funds or provide nonpublic personal information, do not respond to the email and immediately contact HUFF Realty. To notify HUFF Realty of suspected email fraud, contact us via email at fraudalert@huff.com or call (800) 828-4950.!

BERKSHIRE HATHAWAY AFFILIATE
Our affiliation with Berkshire Hathaway strengthens our 
position for our clients. We are proud to be part of one of 
the most respected companies in the world and proud of the 
contributions from our HUFF Realty associates.

HOMESERVICES of AMERICA
As part of HomeServices of America, a Berkshire Hathaway 
affiliate, we are one of the natikon’s largest providers 
of integrated real estate services, including brokerage, 
mortgage, title, insurance and global relocation.

LOCAL EXPERTISE
Since 1975, a strong HUFF brand representing service, 
leadership, and integrity, combined with the resources of 
hundreds of local HUFF Associates enhances our ability to 
deliver superior local real estate services.

GLOBAL CONNECTIONS
Leading Real Estate Companies of the World® is a pedigree 
denoting the very best companies. Each year our network is 
collectively responsible for over one million transactions on a 
global basis.

DECISIONS/PREPARATIONS MARKETING/PRICING


