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Your Selling Journey
Real estate is a complex business - but the process of selling your home doesn’t have to be! As Rector Hayden 
agents, we take great pride in helping Central Kentucky homesellers get the highest price for their home, in the 
shortest amount of time - while making the entire process as smooth as possible.
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LISTING LAUNCH!
Today’s buyers are online, and as we launch our 

RectorHayden.com, Zillow, Trulia, Realtor.com 
and our local MLS -- plus hundreds of others.  

SHOWINGS

with you and agents in the area, we save you 

PRICE ADJUSTMENTS (IF NEEDED)
Buyers comparison-shop as they look at homes 
they may want to buy.   As we test the market, 
if buyers don’t respond with strong interest/of-

determine if a price adjustment is needed, in 

MEET WITH ME

rapport, discuss goals, and counseling about the 
selling process. Rest assured that you will be 
working with a trusted advisor who can expertly 
guide you through your selling journey.

UNDERSTAND MARKETING PLAN

MAXIMUM EXPOSURE to all buyers in your 
home’s price range.  This proven plan will help 

DETERMINE OPTIMUM PRICE
To get top dollar, we’ll help determine your 

home seller can make is to overprice their 
home in the beginning, and miss out on all the 
good buyers during that crucial period.

AUTHORIZE PAPERWORK

move ahead.  As you authorize the legally-re-

sold!

STAGING/PHOTOS TAKEN

up the decor/landscaping will all help greatly in 
selling the home -- and will enable us to get the 

DECISIONS/AGREEMENT PREPARATION/MARKETING

SOURCE: NATIONAL ASSOCIATION OF REALTORS® 
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MARKETING PLAN OF ACTION
The key to your marketing plan is the daily contacts I’ll make to 
prospective buyers and to top agents in the area who have buyers 
for your home. Traditional methods of waiting for a buyer to come 
to us (“Passive” Marketing like open houses or broker caravans) are 
not nearly as effective as physically contacting potential buyers 
or their agents and convincing them to look at your home. Active 
marketing makes the difference and you can count on me to 
promote your home to buyers.

You can expect that I will:

1. Submit your home to the Multiple Listing Service (MLS) and  
 email a copy to you for your approval.
2. Submit copies of your listing to agents with waiting buyers.
3. Provide a competitive and expert pricing market analysis for  
 your home and reassess pricing every 2-4 weeks.
4. Promote your home to the top agents in the area.
5. Promote your property through Rector Hayden’s REALTOR®  
 Network (200+ area agents).
6. Develop a high quality marketing brochure of your property  
 for cooperating agents to use with their potential buyers - as  

 
 hours of being listed through our Listing Launch program.
7. Suggest and advise any changes necessary to make your  
 property more saleable and ultimately net you more money.
8. Contact agents who have shown comparable properties in  
 the area recently.

Lisa Dickens  859.806.2481  lisadickens@rhr.com
Richard Justice 859.333.6588  richardjustice@rhr.com
Lura Justice  859.494.9699  lurajustice@rhr.com

www.TheJusticeGroup.rhr.com    
     @TheJusticeGroupRealty

Trusted Name... Proven Results



Questions to Ask Your REALTOR®

1. Will I receive daily updates on real estate activity in my area,   
 and my own home?

2. Are you a full-time REALTOR® or a part-time agent?

3. Are you a single agent or do you work with a team?

4. Do you have experience and special training in  
 working with sellers?

5. Besides the MLS what other sources do you use to  
 market homes for sale?

6. How many homes have you sold this year?

7. How many homes have you sold over the  
 last 5 / 10 / 15 years?

8. Do you have systems in place to watch over  

9. How do you handle showing my home?

10. Do you have experience working with short sales  
 and foreclosures?

11. Do you have vendor recommendations that can  
 help me with repairs?

12. Will you keep in touch with me after the sale or will I have  
 to search for another REALTOR® when it comes time to sell  
 my home?



LURA JUSTICE
 859.338.6099  |  LuraJustice@rhr.com  |  app.rhr.com/LuraJustice

RICHARD JUSTICE
 859.333.6588  |  RichardJustice@rhr.com  |  app.rhr.com/RichardJustice

Real Estate Designations
ABR Accredited Buyers Representative

MRP Military Relocation Professional
SFR Short Sales and Foreclosure Resource
SRES Seniors Real Estate Specialist
LBAR Million Dollar Club, Lifetime Member
LBAR Million Dollar Club, President in 2015
Rector Hayden Platinum Producer, Million Dollar Producer 2013 - 2015

® 2013 - 2015
B.S. Interior Design
M.A. Degree from University of Kentucky

Real Estate Designations
ABR Accredited Buyers Representative
MRP Military Relocation Professional
NHC New Home Construction Specialist
SFR Short Sales and Foreclosures Resource
SRES Seniors Real Estate Specialist
LBAR Million Dollar Club, Lifetime Member
Rector Hayden Platinum Producer, Million Dollar Producer 2013 - 2015

® 2013 - 2015
B.S. Accounting from University of Kentucky
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