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From FBI Special Agent 
To Real Estate Agent 
In Husband-Wife Team

A Small Business Open 
House is hosted Tuesday, 
May 2 from 11 a.m. to 2 

p.m. by the Southern Ocean County 
Chamber of Commerce at its visitor 
center in Ship Bottom.

Find out how to begin or expand 
your business.

“We will have assistance here 
from SCORE mentors and the U.S. 
Small Business Administration to 
help you plan your next steps and 
fi nd out how our local organizations 
can be instrumental,” said Lori Pep-
enella, chief executive offi cer at the 
Southern Ocean Chamber.

Attendees will meet small busi-
ness lenders, network with fellow 
business owners and work with 
volunteers to create or adapt a suc-
cessful business strategy.

It’s also a good time to tour the 
visitor center and fi nd out about 
chamber membership.

The chamber visitor center is 
located at 265 West 9th St. (on the 
incoming Causeway).

Those planning to attend are 
asked to RSVP at info@sochamber.
com or call 609-494-7211.  —M.S.  

Begin or Expand 
Small Business   

With Strategic Help

TEAMWORK: Luis Villaroel and his wife, Laura A. Preidel, comprise The 
L&L Team at Berkshire Hathaway HomeServices Zack Shore, Realtors.

Jack Reynolds

The recently formed Surf City 
Business Cooperative will 
offi cially launch its efforts 

to promote commerce and tour-
ism in town through its Merchant 
Workshop on Saturday, April 29 
from 2-4 p.m.

“We’re excited to engage with 
Surf City merchants and begin 
the work of unifying around a 
marketing endeavor that touts the 
wonderful aspects of Surf City as 
an LBI must-see,” said Dan Malay, 
SCBC president.

“We’re super grateful for the 
hospitality of the Surf City Yacht 
Club in hosting us.”

The free event gives the coop-
erative an opportunity to share a vi-
sion, detail plans and provide short 
mini-trainings on topics such as 
graphic design, social media mar-
keting, and retail/brand promotion.

All Surf City business owners 
are urged to attend. For more in-
formation, contact Malay at dan@
howyoubrewin.com.

For information about becom-
ing a member of the Surf City 
Business Cooperative, contact 
membership coordinator Matt 
Nichols at matthewnichols7@
gmail.com.  —M.S. 

Workshop for 
SC Merchants 
On April 29

Continued on Page 56

Aviation soars through all 
aspects of Luis Villarroel’s 
career, from the Marine Corps 

to the Federal Bureau of Investigation, 
and now to the clever use of drones 
to heighten marketing of real estate 
with his wife, Laura Preidel, as The 
L&L Team with Berkshire Hathaway 
HomeServices Zack Shore, Realtors 
in Barnegat Light.

His vibrant work history aside, 
Villarroel considers real estate a new 
“opportunity.”

“Work for the best and be the best” 
is his common career thread, he said.

“Everything I’ve done has been 
an opportunity. Joining the Marine 
Corps was an opportunity; to join 
the FBI was an opportunity; and now 
real estate is an opportunity. Berkshire 
Hathaway, who we’re affi liated with at 
Zack Shore, Realtors, is a universally 
renowned and respected name, and I 
know we’ll be successful as a team,” 
he said. “Real estate has always in-
terested me. I hit the 20-year mark 
at the Bureau, and I saw it as a great 
opportunity.”

The son of immigrant parents from 

South America who settled in Staten 
Island, he graduated college, trained 
as an aviator with the Marine Corps 
“and got to see the world,” including 
Kuwait during the Gulf War.

As a special agent with the FBI, 
he was an investigator heading toward 
the smoldering World Trade Center on 
9/11, and a SWAT Team agent kicking 
down doors to seize fugitives.

The term “special agent” is a 
broad term, and in his case, “I’ve 
done a little of everything,” Villar-
roel said. “I started out with foreign 
counterintelligence, and moved to 
counterterrorism; I’ve done cyber 
work, and fi nished up with aviation. 
My last gig was as a full-time pilot 
here in the New York division. That’s 
basically a surveillance operation, a 
Special Operations group.”

The drone in his model aircraft 
collection at their Stafford Township 
waterfront home is the present and the 
future. It is the venture he is literally 
“getting off the ground” here with 
TourFactory, a company specializing 
in showcasing real estate.

“Even though I’ve been fl ying for 
over 30 years, it’s a new aircraft, a 
new business,” Villarroel described.

Real estate video tours are a stun-
ningly powerful medium for showing 
a property at its best angle – a capti-
vating 360-degree angle.

As one of the area’s married cou-
ples selling real estate, the L&LTeam 
is new, although Preidel has been a 
broker associate with an outstanding 
record for 15 years, and has 26 years 
of experience in the industry.

Most recently she was awarded the 
top performer for the Barnegat Light 
Offi ce in 2016 as well as ranking in 
the top 4 percent nationwide for all 
BHHS agents in 2016.

LBI-area real estate this spring 
shows a “balanced” market, she said. 
Not a buyer’s market, not a seller’s 
market, but balanced. Other trends: 
“inventory is down, prices have 
defi nitely stabilized and slightly in-
creased.” Prime properties are those 
that are turnkey. “Turnkey sells, and 
location, view; on the water with the 
view.”

Asked the advantage of listing 
or buying through a married couple, 
Preidel answered, “the fact that you 
get two for one. You get two perspec-
tives, two opinions, two of everything, 
really.” Twice the fl exibility and ac-
cessibility for one of the team to meet 
with clients, her husband added.

“The other night we got a call at 9 
o’clock. She has her phone on 24/7. 
We pick it up. We respond right away, 
even though it’s 9 o’clock at night. I 
want to duplicate that; I think that’s 
what makes her so successful.”

The “Luis” half of the L&L Team 
brings a background of traits that 
were demanded of an agent in “the 
Bureau,” as agents refer to the FBI.

“The Bureau’s motto is ‘Fidel-
ity, Bravery and Integrity,’ certainly 
skills that apply to any successful 
business,” Villarroel remarked. “Be-
ing a Realtor is a high-integrity posi-
tion to hold, dealing with customers 
and clients.

(FBI Director James) Comey 
expressed that he would love to see 
every top 500 company in the world 

employ FBI agents for their fi delity, 
bravery and integrity.”

The public f igure whom most 
Americans know only from the night-
ly news, Villarroel knows as “one of 
the best directors we’ve ever had in 
the Bureau. I like the man. There are 
others in the Bureau that may disagree 
with me … but I like his honesty, I like 
his transparency.”

Villarroel sees Comey as “apo-
litical” also, in investigations of 
Hillary Clinton’s private use of an 

BUSINESS
IN BRIEF

After running upscale res-
taurants in New York City, 
Chris Angelone thought it 

was time to make a career change. 
He wanted to stay in the food busi-
ness, but without the hectic schedule 
and long days and nights so he can 
kick back a little and spend more 
time with his family.

The end result was Carmine’s 
New York Bagel Company, which 
he and his wife, Linda, recently 
opened in Barnegat Township at 
21 Barnegat Plaza, at the intersec-

Former New York City Restaurateur 
Likes Change of Pace in Bagel Biz

MUCH MORE THAN BAGELS: Linda and Chris Angelone see business picking up as the weather warms up 
since opening Carmine’s New York Bagel Company in Barnegat Township in March. It’s getting rave reviews. 

Jack Reynolds

tion of Route 9 and Georgetown 
Boulevard. The eatery is named for 
Linda’s grandfather and the middle 
name of the couple’s 10-year-old son, 
Kristofer.

After initially studying culinary 
arts in London, Angelone fi nished 
his studies at the Institute of Culinary 
Education in New York City.

“I’ve loved cooking all my life,” 
he said.

Angelone once owned Sage, 
which he said was an Italian Tapas 
eatery on Staten Island. He later was 

proprietor of Il Milinno, an Italian 
restaurant in Manhattan.

“We had jazz music,” he said. 
“They were like restaurants and 
night clubs.”

At the time he was running the 
restaurants, Linda Angelone had a 
career as a contract hospital auditor. 
Now she’s joined him in the restau-
rant business, and loving it.

“It’s great!” she said. “As the 
weather gets better, we’ve been 
getting busier.”
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