
5 REASONS TO BUY A HOME NOW
Courtesy of KCM Blog

Based on prices, mortgage rates and soaring rents, there may have 
never been a better time in real estate history to purchase a home 
than right now. Here are five major reasons purchasers should con-
sider buying.

1. Competition is about to Increase
Every spring a surge of prospective purchasers enter the housing 
market. Like you, they will want the best home available in the 
best location at the best price. They will be competing with you 
for the ‘steals’ in the market. Don’t miss the opportunity to get that 
‘once-in-a-lifetime’ buy available today that no longer be available 
as the market heats up.

2. Price Increases Are on the Horizon
Nationally, home prices are projected to appreciate by 4.5% in 
2014 and over 19% from now until 2018. First home buyers will 
probably pay more both in price and interest rate if they wait. Even 
if you are a move-up buyer, it will wind up costing you more in net 
dollars, as the home you will buy will appreciate at approximately 
the same rate as the house you are in now.

3. Owning a Home Helps Create Family Wealth
Whether you rent or you own the home you are living in, you are 
paying a mortgage. Either you are paying your mortgage or your 
landlord’s. The Federal Reserve, in a recent study, revealed that the 
net worth of the average homeowner is 30 times greater than that 
of a renter.
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4. Interest Rates Are Projected to Rise
The Mortgage Bankers Association, the National Association of  
Realtors, Freddie Mac and Fannie Mae have all projected that the 
30-year mortgage interest rate will be over 5% by the spring of 
2015. That is an increase of almost 3/4 of a point over current rates.

5. Buy Low, Sell High
Most people would agree that when investing we want to buy 
at the lowest price possible and hope to sell at the highest price. 
Housing can create family wealth as long as we follow this simple 
principle. Today, real estate is selling ‘low’ compared to where it will 
be next year. It’s time to buy.

Our 60-second Market Videos, produced from the latest MLS 
data, delivers clear and accurate real estate activity and price 
trends. Click here to get a true market snapshot of your area. 
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BUYING A HOME IS NOW 38% CHEAPER 
THAN RENTING
Courtesy of Forbes

 
Is renting or buying a better financial bet? Every six 
months, Trulia’s chief economist Jed Kolko runs the 
numbers to answer that question and help you stay 
on top of the trends.  So what does Trulia’s Winter 2014 
Rent vs. Buy Report tell us? Although the gap between 
renting and buying is narrowing across the U.S., home-
ownership is still 38% cheaper than renting.

Homeownership remains cheaper than renting nation-
ally and in all of the 100 largest metro areas according 
to Trulia TRLA -5.91%’s latest Winter Rent vs. Buy report. 
Rising mortgage rates and home prices have narrowed 
the gap over the past year, though rates have recently 
dropped and price gains are slowing. Now, at a 30-year 
fixed rate of 4.5%, buying is 38% cheaper than renting 
nationally, versus being 44% cheaper one year ago.

The rent versus buy math is different in each local market. Buying 
ranges from being just 5% cheaper than renting in Honolulu to 
being 66% cheaper than renting in Detroit. But even for a specific 
market, the cost of buying versus renting depends on how much 
home prices rise (or fall) after you buy. Our model assumes conser-
vative home price appreciation, but – as we all know after the last 
decade – home prices can unexpectedly rocket or plummet.

Buying Beats Renting Until Mortgage Rates Hit 10.6%

Even though prices increased sharply in many markets over the 
past year, low mortgage rates have kept homeownership from 
becoming more expensive than renting. Also, in some markets, 
like San Francisco and Seattle, rents have risen sharply; rising rents 
hurt affordability relative to incomes, but rising rents make buying 
look cheaper in comparison.

Will renting become cheaper than buying soon? Some markets 
might tip in favor of renting this year as prices continue to rise fast-
er than rents and if – as most economists expect – mortgage rates 
rise, due both to the strengthening economy and Fed tapering. 
For each metro, we identified the mortgage rate “tipping point” at 
which renting becomes cheaper than buying, given current prices 
and rents. If rates rise, Honolulu would become the first metro to 

tip, at a mortgage rate of 5.0%. San Jose and San Francisco would 
also tip before rates reach 6%. But those are the extreme mar-
kets. Nationally, rates would have to rise to 10.6% for renting to 
be cheaper than buying – and rates haven’t been that high since 
1989.

MORTGAGE RATES DIP AS SPRING 
HOMEBUYING SEASON BEGINS

Mortgage rates across the United States have dropped slightly, 
just as the spring home-buying season has kicked into gear.

The average rate on a 30-year fixed mortgage dipped to 4.34% 
from 4.41%, according to the latest survey from mortgage buyer 
Freddie Mac. At this time last year—when rates hit record lows—
the average was 3.43%.

“Mortgage rates eased a bit following the decline in 10-year Treasury 
yields.” Frank Nothaft, vice president and chief economist at Fred-
die Mac, said in a statement. The average rate on a 15-year fixed 
mortgage also registered a small decline, to 3.38% from 3.47% last 
week. A year ago, it averaged 2.62%, according to Freddie Mac.
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HOME PRICES WILL CONTINUE TO 
RISE, REPORT SAYS

Most homeowners across the nation have 
been enjoying an upswing in their home val-
ues, and home-sale prices are expected to 
continue rising for at least the next several 
months, according to CoreLogic’s latest Home 
Price Index Report.

The report, which analyzed data through February, showed 
home prices—including distressed sales—were an average of 
12.2% higher compared to the same time last year. Home prices 
showed the highest annual appreciation gains in these five states:  
California 19.8%, Nevada 18.5%, Georgia 14.2%, Oregon 13.8%, 
and Michigan 13.5%.

The report predicted home prices, when including distressed 
properties, would see a rise of 10.5% from March 2013 to March 
2014. When excluding distressed properties, prices are expected 
to rise 9.3%. CoreLogic expects home prices will continue to rise 
over the next several months, leveling off by year’s end.

Home prices have increased year-over-year for 24 consecutive 
months, although through February they were still 16.9% below 
the peak levels reached in April 2006, according to CoreLogic.

Realtor.com’s National Housing Trend Report for February 2014 
showed home sellers’ growing confidence in the market as the 
number of homes for sale increased.

“The number of properties for sale in February rose 10.1% above 
February 2013 levels, to 1,744,032 units,” the realtor.com® report 
said. “The median list price at $199,000 increased 7.6% compared 
to the same month last year, and the median age of inventory  
increased 6.5% above year-ago figures, to 114 days.”

“Although prices should remain strong in the near term due to a 
short supply of homes on the market, price increases should mod-
erate over the next year as home equity releases pent-up supply,” 
Mark Fleming, chief economist for CoreLogic, said in a statement.
Homeowners who struggled to build equity in their homes  
during the recession may be able to breathe a sigh of relief now 
as the market continues to stabilize and buyers and sellers gain 
confidence.

6 SELLER SECRETS FOR THIS SPRING’S 
REAL ESTATE MARKET Courtesy of Forbes

 
Each year, it seems the hous-
ing market takes on a different 
tone – and whether it’s going 
to be a sellers’ market with in-
flated prices and bidding wars, 
or a buyers’ market with tons 
of choices and low prices – 

there’s no denying that the 2014 spring housing season is upon 
us. So what does it have in store? Well, if you’re thinking of list-
ing your home, that’s an important question. Here are 6 market 
insights that will give you a head start!

Right Now = A Great Time To Sell
The winter home selling season was crippled by the polar vortex, 
especially in the east and northeast, so there’s pent-up demand 
from buyers who’ve been waiting for better weather to brave the 
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Boomerang Buyers to Make Strong Comeback This Year
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We are so proud the Harris Poll named Berkshire Hathaway  
HomeServices the 2014 Real Estate Agency Brand of the Year! 

Our local real estate professionals earned a reputation for excep-
tional service and we will continue to deliver superior quality and 
expertise needed for our home buyers and seller to make wise real 
estate decisions.

Good to know.™

house hunt. Mortgage rates are still at historic lows, so buyers ARE 
poised to buy and ready to hit the streets.

Know Your Numbers: 60%
Sixty percent of all homes in 2014 will be bought and sold from 
May to August. Putting your home on the market at the beginning 
of the selling season will help your chances of snagging a winning 
offer before buyers turn their attention back to school starting in 
September.

Price It Right
Many metros in the country have seen double-digit price increases 
in the past year. But this last quarter, prices started to slow nation-
ally – and pricing is a critical component to getting your house 
sold. With this fluctuating market, you need to look at comps of 
similar homes in your area, and recency matters: make sure you’re 
looking back no more than 60 days. The sale price of homes that 
sold recently paints a much better picture of what to expect than 
the price of homes that sold six months ago (or of homes that have 
yet to sell).

Bidding Wars Aren’t Back
Bidding wars were common in the summer of 2013, but we’re 
hearing less about them right now. So don’t bank on fielding two 
or three offers at once. There is, however, a good chance that you’ll 
still get the one that will be a win/win for both you and the buyer.

It Pays To Be Ahead Of The Curve
Trying to get a jump on the competition? Right now we’re on the 
cusp of prime selling and buying season, and if you list soon, you’ll 
have less competition than you would if you put your house on the 
market in May or June, when more homes will flood the market. 
Since it’s still early, your home can have its ‘moment in the spot-
light’ more than it will when inventory increases – and the buyers 
who are braving the cold to house shop are clearly motivated.

Make It Pop Off The Computer (Or Smartphone) Screen
In this new mobile era, a huge percentage of buyers use smart 
phones to start their home search online. And that percentage is 
expected to rise this year as more buyers take advantage of easy 
access to the wealth of information online. Get in on this trend by 
making sure your home pops on those computer screens. Great 
homes with mediocre quality photos will be quickly discarded and 
ultimately get less showings.
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Bert Waugh, Jr., Chairman
Founder, Transitional Youth

Tri-Mountian Golf Course
September 15, 2014 • 12:30pm

$120 registration fee includes:
Boxed lunch  •  Green fees  •  Practice balls

BBQ Dinner  •  Prizes

www.TransitionalYouth.org

Help at-risk and homeless youth 
by joining us for a great afternoon of golf!

23rd Annual Transitional Youth 
G O L F  T O U R N A M E N T

http://www.transitionalyouth.org/about-us/founders-message/
https://www.facebook.com/tygolf2014

