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United Van Lines has tracked annual migration patterns on a state-by-state basis since 
1977. The study is based on household moves handled by United within the 48 
contiguous states and Washington, D.C. United classifies states as “high inbound” if 55 
percent or more of the moves are going into a state, “high outbound” if 55 percent or 
more moves are coming out of a state or “balanced” if the difference between inbound 
and outbound is negligible.  Florida was the top sending state to South Carolina.  It was 
also noted that the majority of relocations to South Carolina were people over the age of 
55. 

South Carolina Ranks 2nd For Inbound Relocations 

 1.  New Jersey 
 2.  New York 
 3.  Illinois 
 4.  North Dakota 
 5.  West Virginia 

 6.  Ohio 
 7.  Kansas 
 8.  New Mexico 
 9.  Pennsylvania 
10.  Connecticut 

Moving Out 

The top outbound states for 2014 were: 

Balanced 

Several states gained approximately the same number of residents as those that left. 
Traffic in states including Rhode Island, New Hampshire and Wyoming leveled this 
year compared to 2013 migration data. Tennessee appeared on the balanced list for 
the second consecutive year. 

In addition to the Northeast, Illinois (63%) 
held steady at the No. 3 spot, ranking in the 
top five for the last six years.  

New additions to the 2014 top outbound list 
include North Dakota (61%), Ohio (59%), 
Kansas (58%), and Mississippi (55%). 

Moving In 

The top inbound states of 2014 were: 

 1.  Oregon 
 2.  South Carolina 
 3.  North Carolina 
 4.  Vermont 
 5.  Florida 
 6.  Nevada 
 7.  Texas 
 8.  District of Columbia 
 9.  Oklahoma 
10.  Idaho  

High Outbound 
 

High Inbound 

 
Balanced 

 
Let us assist you in locating the 

home of your dreams 



Nationally, foreclosure filings, default notices, scheduled 
auctions and bank repossessions are down 18% from 2013 
and 61% from the peak in 2010 according to RealtyTrac

®
.  

South Carolina is ranked 8th in the country. However, this 
ranking is attributable to South Carolina being a “judicial state” 
which means the foreclosure process has to wind its way 
through the courts rather than being handled administratively.  
This tends to lengthen the process causing judicial states to 
lag behind.  South Carolina is faring better than many other 
judicial states because of the high number of retirement homes 
along the coast that are being sold quickly as a result of the 
improving economy.  The depletion of distressed properties is 
another signal that the housing market has hit bottom and is 
now returning to a healthy balance of supply and demand. 

FORECLOSURE FILINGS DROP TO LOWEST LEVEL SINCE 2006  

 

Building permits issued for single-

family homes jumped from 400 

permits in 2013 to 552 in 2014, 

according to data from the town of 

Bluffton. The 2014 totals were almost 

400 more than the town issued in 

2009 at the height of the recession, and more than 

the town issued in 2009 and 2010 combined. 

The Palmetto Bluff community, one of the largest of 

the developments in Bluffton, enters 2015 coming off 

its best year since 2006, with almost $175 million in 

home projects either under construction or in the 

design process. 

Other developments expanding include: Hampton 

Lake Phase 3 - 135 new homes, Palmetto Pointe - 

54 new homes, Villages at Palmetto Pointe - 52 new 

homes, Kirks Bluff - 38 new townhomes, The Haven 

at New Riverside - 38 new lots. 

BLUFFTON BUILDING PERMITS SURGE 

Thinking about selling your home in 2015? Once you’ve found the perfect 
REALTOR®, made any repairs or renovations, staged it and negotiated your 
contract, you may think you’re done. But do you know what the tax implications are 
of selling your home? 
 

Vanessa Borges is an enrolled agent and tax preparation supervisor with the Tax 
Defense Network, a Better Business Bureau A+ rated tax resolution company. 
Below is some of her advice on tax breaks for anyone selling their home: 
 

▪ Know what you can exclude: The tax code allows individuals to exclude up to $250,000 in profit from the sale of 
their primary residence; $500,000 for married couples filing jointly. “This means that homeowners do not have to 
pay tax on up to $250,000 of the profit from the sale of their home, thus avoiding the capital gains tax,” Borges 
says. 
 

▪ Keep restrictions in mind: To use the home sale exclusion, you have to meet certain ownership, use and timing 
qualifications. You must have owned the home for at least 2 of the last 5 years before the sale. Also, you have to 
have lived in it as a primary residence for at least 2 out of the last 5 years. Finally, you can’t use this exclusion if 
you've already taken it within 2 years. 
 

▪ Take what you can get: If you don’t meet the basic qualifications, you may qualify for a partial exclusion. 
Generally, if you sell your home due to circumstances involving divorce, change in employment, change in health 
or other unforeseen circumstances but don't meet the ownership, use and timing qualifications, you may qualify for 
a reduced exclusion. 
 

Understand what counts as income: Normally, you don't need to indicate the sale of your home on your income tax 
return. However, you must include it if you are issued a 1099-S by your real estate agent. You can typically avoid 
this by certifying that you meet the ownership, use and timing qualifications at the time of closing. 

Source:  www.rismedia.com  /  www.taxdefensenetwork.com 

Selling Your Home in 2015? Tax Specialist Shares Money-Saving Tips 
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While the local market experienced a 4% 

decline in numbers of sales, The Alliance 

Group Realty expanded its sales volume 

by 54% over the previous year.  We 

closed over $54 million in sales which means we 

averaged over one million in sales per week!  No 

other real estate company in our area is even close to 

growing this fast!  Our continued rapid expansion is a 

result of investing heavily in lead generation, 

marketing, experienced support staff, and hard work!  

We now have 47 Realtors but we’re still considered 

the new kids on the block, having opened our doors 

less than four years ago.  The key to our success is 

quality people and constantly searching for new and 

better ways to get the best results for you, our clients.  

To those of you who have done business with us, 

THANK YOU, let’s do it again!  To those who will in 

the future, you are in for an excellent experience.      

Those of us who have lived in the Northern latitudes 
understand how harsh winter can be.  You may even be 
experiencing this in real time as you read this newsletter!  
If you’re not a winter sports enthusiast, or even if you are, 
winters can be long and depressing, followed by weeks of 
mud, dirt and road repair!  In fact, many of our residents 
moved here entirely for our climate.  Unlike the tropical 
zone to our south where you have two seasons, warm and 
hot, Hilton Head Island has four seasons lasting three 
months each.  Just about the time you’re ready for a break 
from the heat it cools and vice versa.   

Make no mistake, here in the Hilton Head area we do 
have winter, but it’s different.  Golf, biking, boating, and 
other outdoor activities happen here in February, although 
you may need a light jacket or sweater.  When the 
occasional cold front comes through, we have days that 
barely reach 50 degrees.  However, a few days later we 
may hit 70 degrees!  It’s not unusual to enjoy the fireplace 
at night and play golf in the morning.  Winter is one of our 
best kept secrets because everything is less crowded and 
the bargains are fantastic.  Many of our finest eateries and 

other facilities offer incredible deals that bring out the 
locals.  When you live here year around, you tend to eat 
out more at those fancy places during the winter.  I know 
that seems very strange but it’s true, winter is really fun 
here!  Then before you know it, spring arrives with lush 
green and flowers blooming everywhere.  Spring seems to 
arrive overnight, and the best part is, there’s no mud 
season!     

Why We Live Here 

One of the highlights of the holiday season on Hilton Head Island is loading family 

and friends in the car for an evening drive down Dove Street.  For 20 years the 

residents on Dove Street provided a spectacular display to put everyone in the 

Christmas mood.  Donations were accepted to benefit local charities including The 

Deep Well Project.  After a four year hiatus, the lights have returned!  The display 

was relocated to Shelter Cove Town Centre where it raised over $11,000.00 for 

Deep Well and Projects for Exceptional People (PEP).  Officials say the lights will 

return to this location for years to come.  That’s good news for our island and 

DOVE STREET LIGHTS RETURN TO BENEFIT LOCAL CHARITIES 

Hilton Head Island local residents playing bocce ball on beach 

THE ALLIANCE GROUP REALTY 

LEADS IN GROWTH 

TIME TO GET YOUR PLAID ON 

2015 RBC Heritage  

PGA Tournament  
April 13th-19th, 2015 

Sea Pines Plantation, Hilton Head Island 
 

 Make your plans now for this amazing event.   

Plaid looks good on everyone! 
 

For more information, visit the RBC website at 

www.rbcheritage.com  

We look forward to seeing you on Hilton Head Island!  

http://www.rbcheritage.com/


The Alliance Group Realty 

890 William Hilton Parkway, Suite 33 

Hilton Head Island, SC 29928 

REALTORS at The Alliance Group Realty are focused on providing our clients with the most positive real estate 
experience possible.  Our agents are hand picked for their knowledge, experience, and integrity.  They are provided 
with state-of-the-art technology and marketing tools to assure the best experience and results for our clients.  We 
bring big marketing to our small island, unlike any other Hilton Head area real estate brokerage. 

Here in the Hilton Head area, the actual number of real estate transactions in 2014 was 4% 
less than 2013, however, sales volume was slightly higher which means our average sales 
price was higher due to more activity in the higher price ranges.  In our opinion, several factors 
played a role in last year’s local market:  The extremely harsh winter in the Northern latitudes 
clearly affected last year’s spring market because those prospective buyers were stuck in their 
homes, unable to sell or travel.  The surging stock market caused some affluent buyers to stay 
in stocks rather than invest in real estate.  And, the slow economic recovery affected buyer 
confidence.  This year we see a different picture.   
 
Although we have no control over the winter storms, we don’t anticipate a repeat of last year.  The stock market is 
fluctuating and may have reached a level that causes many to consider moving toward real estate for personal 
enjoyment and/or investment.  The U.S. economy continues to improve giving way to stronger confidence.  Add to these 
factors the lowest mortgage rates in decades, solid inventory at attractive prices, and an abundance of credit damaged 
buyers (2008 - 2010) beginning to borrow again, and you can see why we are optimistic about 2015.  Although we don’t 
anticipate a housing boom like we experienced in the mid 2000’s, we do see a healthy, balanced market attracting 
buyers and sellers alike.  Keep in mind, we are a resort/retirement market so our trends may not follow those of the 
large metro areas.  We do know one thing for sure, the Hilton Head area is a magnet for large numbers of baby 
boomers who will continue moving our way to enjoy our paradise playground.  

2015 HILTON HEAD AREA MARKET OUTLOOK 


