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ADVERTISEMENT

“I work hard to provide my clients
with the most positive real estate
experience possible”

W

hether you’re searching for your dream home or
selling your current property, Kelly Wheeler will
make you her No. 1 priority. With “concierge
style” service, integrity and dedication to client satisfaction,
she’ll work with you every step of the way — from listing to
showing and from searching to closing.
“I work hard to provide my clients with the most
positive real estate experience possible — whether they’re
buying, selling or both,” she says. “My goal is to take the
stress out your real estate transaction and make the entire
process easy and seamless.”
Kelly uses traditional high-end marketing along with the
latest social media platforms and networking opportunities
to find just what you’re looking for in a new home or to get
the best offer possible on your current property. It’s what sets
her apart as a sought-after Luxury Home Agent in the DallasFort Worth area.
That and her careful, but aggressive negotiation skills.
“You need an agent with tough, thoughtful negotiating
ability as well as one who knows how to stick it out through
high and low markets,” she points out. “I take great pride in
helping my clients get the most for their home when selling
and the best price when buying.”
A graduate of the Realtor Institute (GRI) and a certified
Luxury Home Marketing Specialist, Kelly recently shared her
success with more than 6,000 Realtors® at an international
conference, explaining that continual training is paramount
to stay up with the ever-changing real estate industry.
Kelly and her team at Wheeler Professionals-RE/MAX
Trinity will reach more than $7 million in sales in 2015. Call
her anytime for a consultation on the value of your property
or to begin the search for that just-right place to call home.
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